



B.Com. DEGREE EXAMINATION — 
JANUARY, 2009.

Third Year

(AY 2003-04 and CY 2004 batches only)

Commerce

ADVERTISING AND SALESMANSHIP
Time : 3 hours
Maximum marks : 75

Answer for 5 marks questions should not 
exceed 2 pages.

Answer for 15 marks questions should not 
exceed 5 pages.

PART A — (3 ( 5 = 15 marks)

Answer any THREE questions.

1. Distinguish advertisement from publicity and propaganda.

ÂÍ®£µzøu £øÓ\õmkuÀ ©ØÖ® ¤µ\õµzv¼¸¢x ÷ÁÖ£kzxP.

2. State the merits and drawbacks of Newspaper advertising.

ö\´vzuõÒ ÂÍ®£µzvß |ßø©PÐ®, SøÓ£õkPÐ® ¯õøÁ?

3. What is meant by Advertisement Layout?

ÂÍ®£µU Pmhø©¨¦ GßÓõÀ GßÚ?

4. Classify customers from the salesmen point of view.

ÂØ£øÚ¯õÍºPÎß £õºøÁ°À
 ÁõiUøP¯õÍºPøÍ 
ÁøP¨£kzxP.

5. What are the contents of the salesman report?

ÂØ£øÚ¯õÍº AÔUøP°ß EÒÍhUP[PÒ ¯õøÁ?

PART B — (4 ( 15 = 60 marks)

Answer any FOUR questions.

6. What are the values in a sound advertisement?

|À» J¸ ÂÍ®£µzvÀ Põn¨£k® ©v¨¦PÒ ¯õøÁ?

7. What are the factors in the selection of a good medium for advertising?

ÂÍ®£µ¨£kzu¾US FhPzøu
 ÷uº¢öukUS®÷£õx 
PÁÛUP ÷Ási¯ PõµoPÒ ¯õøÁ?

8. How will you evaluate the effectiveness of advertisement?

ÂÍ®£µ ÂøÍøÁ GÆÁõÖ ©v¨¥k ö\´Áõ´?

9. Discuss any one Theory of Selling.

ÂØ£øÚ £ØÔ¯ ÷Põm£õk H÷uÝ® JßøÓ ÂÁõvUP.

10. List out the methods of training of Sales force.

ÂØ£øÚ¯õÍºPÐUS AÎUP¨£k® £°Ø]•øÓPÒ ¯õøÁ?

11. What are the economic and social aspects of advertising?

ÂÍ®£µzvß ö£õ¸Íõuõµ ©ØÖ® \‰P A®\[PÒ ¯õøÁ?

12. As a salesman how will you market your products?

ÂØ£øÚ¯õÍº GßÓ •øÓ°À E©x \µUSPøÍ }Âº GÆÁõÖ \¢øu°kÁõ´?
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